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HONG KONG'S ECONOMIC 
RELATIONS WITH CANDA 

I 

(Mr.FrancisLo,ExecutiveDirector,Hong 
Kong Trade Development Council) 

I 

Trade links between Hong Kong and 
Canada go back well over a century. Many 
families in Hong Kong now have some 
Canadian connection. Air traffic be­
tween Canada and Hong Kong is so heavy 
that I have yet to take a Cathay Pacific 
flight to Vancouver that is not jam-packed. 
As a matter of fact, my wife was not able 
to get on the same flight with me this trip. 

Hong Kong people today make a sig­
nificant contribution to the Canadian 
economy. This takes the form not only of 
investment in Canada but commitment to 
the professions, arts and community rela­
tions. There are presently about 20,000 
Hong Kong students in Canadian schools, 
colleges and universities. Not only does 
this benefit Hong Kong in gaining well­
educated recruits into management and 
the professions, it also creates further 
bonds between our communities, particu­
larly for the future. 

For its part, Canada is well-represented 
in Hong Kong. There are 30,000 to40,000 
Canadian citizens resident there and a 
large and active Canadian Chamber of 
Commerce. Almost 100 Canadian com­
panies have an office or representative in 
Hong Kong. Canada is the 16th-largest 
foreign investor in Hong Kong's manu­
facturing industries, with investments of 
C $22.8 million in factories producing 
electronic products, textiles and clothing. 
The sectors of most interest to Canadian 
companies in Hong Kong are banking, 
trading and services. Names like the 
Canadian Imperial Bank of Commerce, 
The Royal Bank of Canada, Crown Life 
Insurance, National Trust, Seagram, 

Manufacturers Life, Mitel and Northern 
Telecom are well known and highly re­
garded. 

Given these very close ties, it is not 
surprising to see that there has been strong 
trade growth between Hong Kong and 
Canada. Total trade between us increased 
15 percent in 1991 compared to the previ­
ous year, reaching a value of C $2.52 
billion. In the first half of this year, it 
grew a further 28 percent over the corre­
sponding period last year. 

Canada is a major importer of Hong 
Kong products - our ninth-largest market 
in 1991. The territory's total exports to 
Canada rose 14 percent in 1991 to C $2 
billion, and showed a further 32 percent 
increase from January to June. The main 
products Canada imports from Hong Kong 
are clothing, toys, textiles, travel goods, 
footwear and household equipment. 

In the reverse direction, Hong Kong 
imported Canadian goods to the value of 
C $493 million in 1991, representing an 
increase of 21 percent over the previous 
year. In the first half of this year com­
pared with last, growth of 14 percent was 
recorded. There was particularly strong 
growth in industrial goods such as paper 
and paperboard, vegetable materials, furs, 
also in tobacco products and foodstuffs. 
Hong Kong is also a growing market for 
high-value consumer items and brand­
label products. 

Per capita GDP this year is the second 
highest in Asia after Japan. With personal 
income taxed at only 15 percent in Hong 
Kong, and steady economic growth, the 
territory is fast catching up with North 
America in terms of real spending power. 
Its potential as a consumer market for 
Canadian products is further boosted by 
tourism. We have more tourists than 
inhabitants. This year, we expect to have 
more than six million tourists, not count-
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ing the millions of visitors from China. In 
1991 receipts from the territory's tourist 
industry reach C $5.9 billion. 

By far the fastest area of growth in 
trade between Hong Kong and Canada has 
been re-exports. They were up 30 percent 
last year over 19?0 and rose by 46 percent 
in the first half of this year over the same 
period in 1991, with clothing, toys and 
footwear dominating. More and more Ca­
nadian products are finding .their way 
into China through Hong Kong. In 1979, 
at the start of China's "Open Door" policy, 
only one percent of Hong Kong's imports 
from Canada were re-exported to China. 
This year, that figure has risen to 26 
percent. 

Just as Hong Kong is Canada's bridge 
to Asia's new markets, Canada offers a 
springboard for Hong Kong into the en­
larged North American market. With the 
North American Free Trade Agreement, 
Canada can play a stronger role in the 
marketing and distribution of goods from 
Asia. It will also help facilitate the expan­
sion of business services from one region 
to another, in support of increased trade 
and investment flows. 

Canada and Hong Kong have long 
enjoyed strong bi-lateral ties. NAFTA, 
along with the vigorous economic growth 
of Asia, will give our economic partner­
ship added impetus and a new dimension. 
Hong Kong and Canada already have a 
geographic advantage as dual gateways 
facing each other across the Pacific. The 
challenge, now, is for us to bring our 
regions closer together so that all can use 
these gateways to access the world's most 
important new markets for products and 
services. 

CANADA'S INVESTMENT IN 
HONG KONG. A BROAD 
PERSPECTIVE 

(Mr. John Higginbotham, Commission 
for Canada) 

A broad perspective for "investment" will 
be presented here. 

The Hong Kong Industry Department 
in their Survey of Overseas Investment in 
Manufacturing Industries in 1991 ranked 
Canada 16th - slightly behind the Virgin 
Islands and marginally ahead of Panama! 
At the same time almost 20,000 Hong 



Kong students are here in Canada, absorb­
ing Canadian values and establishing 
Canadian roots. Over the last five years, 
over 100,000 people of Hong Kong have 
chosen to come to Canada to make it their 
home. 

As important as business relations are, 
Canada's stake in Hong Kong has far 
more significant dimensions. The first is 
Canada's investment in human linkages. 
Viewed from the perspective of the stake 
holders, Canada's purposeful investment 
in both facilitating immigration flows and 
in education are paramount. 

Canada created an intense network of 
human linkages with Hong Kong. Invest­
ment in the human dimension assures 
Canada of a high profile, of a sophisti­
cated and up to date knowledge of things 
Canadian, and a clear perception of the 
opportunities - and difficulties of doing 
business in Canada. 

This long standing and growing invest­
ment in Hong Kong assures Canada thou­
sands of pairs of eyes and cars on the 
ground in Hong Kong, a host of entrepre­
neurial self-starters who already like to 
think " Canadian" as they respond to the 
breath-taking growth in the Hong Kong 
economic region. And all of this is envel­
oped in large measures of good will that 
most precious of attributes which in many 
businesses is among the most valuable of 
its assets. 

To many, this purposeful and crucial 
investment in people to people linkages 
appears to have happened by accident. 
There is a danger that we sit back and 
assume that the building of these bridges, 
the mutual understanding, the knowledge 
and the good will -will continue and grow 
automatically. 

We are tempted to think of immigra­
tion flows only in terms of inward invest­
ment to Canada rather than as the estab­
lishment of a precious human and entre­
preneurial link back to Hong Kong. In 
fact, "investment" in these links back to 
Hong Kong provides a ready-made chan­
nel for Canadian firms anxious to tap 
Asian markets but short on experience in 
the region. 

We may think of education in terms of 
trade in services - which incidentally, we 
estimate generates some $200 - $300 mil­
lion per year for the Canadian economy. 
But we should go further. The investment 

element of this flow is an investment in 
our future presence in Asia. It must be 

recognized as such and nurtured and 
strengthened as with any sound invest­
ment. 

Canada has also put considerable ef­
fort into helping build confidence in the 
political, social and economic future of 
Hong Kong. Every business person knows 
that investment does not occur in a 
vacuum: if the political, social and eco­
nomic fundamentals are wrong, invest­
ment and business shy away. 

Hong Kong faces a major watershed in 
its future and the question in many board­
rooms today is: what will it mean for 
business and investment? I don't have the 
answer and I don't think anybody does. 
But that doesn't mean that we all should 
step aside to wait and see. During his 
historic visit to Hong Kong last year to 
launch Festival Canada '91, Prime Minis­
ter Mulroney pledged Canadian support 
for Hong Kong as it faced the momentous 
challenges posed by the transition of 1997. 

Mr. Mulroney called Hong Kong " a 
monument to human energy and intelli­
gence, self-reliance and enterprise". There 
is no better example of the ability of the 
human spirit to overcome adversity than 
Hong Kong. It has earned the unabashed 
admiration of the world; and we will do 
everything in our power to help the terri­
tory remain an engine of prosperity and 
growth benefiting Asia and the world". 

To this end, over the last four years, 
Canada has signed agreements in a range 
of several key areas; air services, legal 
assistance, environment, civil service ex­
changes, and film production. We are 
negotiating an agreement to promote and 
protect investment in our respective terri­
tories, and an agreement to enhance trans­
fer of criminals. We have just begun 
discussions on cultural co-operation. We 
have begun a Parliamentary Friendship 
Group with the Hong Kong Legislative 
Council, only the second country to do so. 

MANUFACTURING 
OPPORTUNITIES IN HONG 
KONG 

(Mr. Herbert Liang, President, The Chi­
nese Manufacturers' Association of Hong 
Kong) 

Some people have expressed doubts about 
the future of Hong Kong's manufacturing 
industry. They have heard that Hong 
Kong industrialists have moved produc-
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tion "en masse" to neighbouring countries 
during the past few years. Speaking in my· 
capacity as President of the Chinese Manu­
facturers' Association of Hong Kong, I 
can assure you that our manufacturing 
industry is still very much alive and con­
tinues to make a significant contribution 
to Hong Kong's economic growth. 

It is true that many Hong Kong manu­
facturers have shifted their production to 
lower-cost areas in the region, especially 
to southern China, and that the size of 
Hong Kong's manufacturing workforce 
has dwindled from about 1 million in the 
late 70's to around 670,000 today. How­
ever, this does not spell the end of our 
manufacturing industry. Rather it under­
scores its entry into a more advanced 
stage. 

Hong Kong has. become one of the 
leading foreign investors in Thailand, 
Malaysia, the Philippines, Indonesia and 
Vietnam, as well as southern China. Di­
versification is allowing Hong Kong manu­
facturers to benefit from an international 
division of labour, to capitalize on the 
comparative advantages of different re­
gions, to increase capacity and to use 
offshore manufacturing in developing 
countries as a means of entering their 
markets. 

The diversification of Hong Kong's 
manufacturing industry is not confined to 
the Asian region. Canada has also at­
tracted many Hong Kong investors, who 
have established production facilities here, 
especially since the signing of the Free 
Trade Agreement. We have seen many 
successful ventures and anticipate that 
Hong Kong manufacturers will further 
develop their presence in Canada as a 
result of the North America Free Trade 
Agreement. 

Manufacturing can be divided into three 
stages. The first stage includes product 
design, market research and promotion; 
the second stage is the hands-on produc­
tion process; and the final stage relates to 
inspection, quality control and packag­
ing. At present, what is being shifted 
offshore or across the borderis the labour­
intensive part,the other functions are still 
retained within Hong Kong and adminis­
tered by Hong Kong manufacturers. The 
local workforce is restructuring itself to 
meet the increasing demand for these 
support services. 

In line with Asia's new era of border less 
production and marketing, Hong Kong's 



domestic manufacturing industry is un­
dergoing a transition from labour-inten­
sive forms to more capital and technol­
ogy-intensive structures. Offshore pro­
duction has provided Hong Kong manu­
facturers with abundant land, material 
and human resources at competitive terms. 
At the same time it has enabled them to 
concentrate more on improving produc­
tion technology, enhancing efficiency and 
developing new products. Hong Kong 
manufacturers now produce more sophis­
ticated and higher value-added products. 
They offer a wider range of trade-related 
services, all of which are enabling Hong 
Kong to move upmarket while still re­
maining competitive. Skills of managers 
and entrepreneurs have also been up­
graded. 

After 40 years of competing success­
fully on world markets, Hong Kong manu­
facturers have learnt how to be adaptable, 
flexible and resourceful, how to deploy 
capital and labour resources efficiently, 
how to diversify risks in the marketplace 
and how to satisfy the ever-changing 
preferences and expectations of consum­
ers. We realize that we have to improve 
the quality of our products through better 
design, continuous research and develop­
ment, integration of advanced technolo­
gies and new materials, and fast-response 
to changing fashions or retail trends. To 
retain a competitive edge we also have to 
refine delivery systems. This involves 
computerisation of orders and of transp_ort 
arrangements, so as to shorten producuon 
lead times and minimise wastage in ship-

ping and warehousing. , . 
Because of Hong Kong s strategic lo-

Hong Kong function as control and train­
ing centres for senior executives who are 
responsible for operating facilities else­
where. 

These foreign investors enjoy a low­
tax, minimum regulation business envi­
ronment. Our government doesn't subsi­
dise or favour any company or industry. 
Rather, it provides the infrastructure which 
enables them to set up and to compete. 

Industrial policy in Hong Kong stems 
from the government's Industry Depart­
ment, guided by a council of industry and 
technology experts. They not only advise 
on how to respond to technological change, 
but are also charged with administering a 
fund to support private sector research 
and development. 

Through this structure, Hong Kong 
offers a highly supportive framework for 
industry, providing land, technological 
backing and manpower training facilities. 
Land is made available through the Hong 
Kong Industrial Estates Corporation, 
which runs two industrial estates in the 
New Territories. They are designed for 
capital-intensive industries with a rela­
tively high level of technology. Such has 
been the demand that the two existing 
estates are virtually full and a third is due 
to be completed in 1994. 

For technological support, the govern-
ment-subvented Hong Kong Productivity 
Council offers a wide range of training 
programmes, industrial and management 
consultancies and technical services. To 
help upgrade product quality further the 
Industry Department has, in addition, es­
tablished the Standards and Calibration 
Laboratory, which is internationally ac­
credited. In addition, the government is 
setting up an Industrial Tec_hnology Cen­
tre, which will be operational by next 
year. The centre is designed to encourage 
the growth of technology- based firm~-

In the critical area of manpower tram-

To create this robust environment for 
industrial development, Hong Kong's 
public and private sectors have worked 
hand in hand. In so doing, they have 
attracted many overseas investors. At the 
end of 1990, the total value of direct 
overseas investment in Hong Kong was 
US $3.96 billion, involving almost 550 
companies. The main sources of invest­
ment were Japan, the USA, China and the 
United Kingdom. Canada was the 16th­
largest foreign investors in Hong Kong's 
manufacturing sector in 1990, with US 
$19 .5 million invested in 11 factories in 
the territory. 

It is well known that Canada's manu­
facturing industry is technology-inten­
sive and is particularly strong in technol­
ogy research and development. Many 
technical achievements are developed and 
commercialized by Canada for application 
in other industrial environments. I believe 
there is plenty of scope for greater co­
operation between Hong Kong and Canada, 
especially in the area of importing higher 
manufacturing technologies to Hong Kong 
or, through Hong Kong, to Asia. 

To sustain their rapid growth, Asia's 
economies require more advanced tech­
nology and equipment to upgrade their 
industrial and agricultural facilities. No­
where is this more evident than in China. 
Forty-five percent of Hong Konf s do­
mestic machinery exports go to Chma and 
55 percent of our machinery imports are 
re-exported to China. Between them, 
China and Hong Kong provide a natural 
market for Canada's machinery exports -
and a natural conduit. 

Hong Kong's leading role as a manu­
facturing service centre to China is ~es­
tined to become more importan~. Wit~ a 
new century will come new md~stnal 
frontiers. There is great potential for 
Hong Kong to act as a catalyst ~n c~~vert­
ing the virtually untap?ed_ sc1enuf1c re­
search capability of Chma mto a~vanced 
industrial processes. In all of this, ~ong 
Kong will be looking for partners ~1th a 

cation in Asia the territory offers two 
major attractions for over~eas compa~ies 
investing in its manufactunng sector. FrrSt, 
companies using Hong Kon? as a pr~uc­
tion base can build on the mroads it has 
already made in the emerging markets on 
its doorstep. Second, investors can make 
use of Hong Kong's highly sophisticat~d 
business infrastructure. Office base~ m 
Hong Kong are able to provide techm~al 
and management support to producuon 
centres in other Asian countries. In fact, 

Hong Kong manufacturers success-
many · tres 
fully operate satellite producuon ce~ 
in China and Southeast Asian ~?~ntnes to 
complement their local fac1ht1es. In-

. 1 JapaneseandTaiwanesefirms 

ing Hong Kong has taken steps to ~nsure 
a ready supply of technologically-hterat_e 
managers during years to come. In addi-
tion to eight technical institutes an~ two 
industrial centres run by the Vocauonal 
Training Council, higher level courses ai:e 
offered at Hong Kong's two Pol~tech~ic 
and two Universities. A third umvers1ty, 
the University of Science and Technol­
ogy, opened last year. To~ether, these 
institutions will be responsible for dou-
bling the current number of graduates by 
the year 1997. 

strong technological base. C'.1°ada spar­
ticipation in this endeavour is welcome. 

HONG KONG'S ECONOMIC 
RELATIONS WITH CHINA. THE 
PEARL RIVER DEL TA 

(Mr. T. H. Chau, Hong Kong SecretarY for 
Trade and Industry, Hong Kong Govern-

creasing Y, . . . 
are following this example, with pos1t1~e 
results. Their regional headquarters m 
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THE ECONOMIC 
POWERHOUSE OF CHINA 

Many know about the "Four Dragons" of 
Asia: the newly-industrialized econo­
mies of Hong Kong, Singapore, Taiwan 
and South Korea. The emergence of 
another "dragon in Asia, the Pearl River 
Delta in southern China's Guangdong 
Province adds an important dimension to 
Hong Kong's value as Canada's bridge to 
Asia. 

With its Special Economic Zones and 
open coastal cities, southern China has 
become the economic powerhouse driv­
ing the Chinese economy into the 21st 
century. Its impact is already being felt 
on the overall expansion of Asia as a 
regional market for Canadian exports of 
goods and services. What began 14 years 
ago as a controlled economic experiment 
in the laboratory of the Pearl River - Delta 
has become the blueprint for China's 
massive economic reform programme. 
The catalyst for the delta's growth has 
been its interaction with Hong Kong's 
economy. 

HOW THE RELATIONSHIP 
STARTED 

To understand the magnitude of what 
is happening in Southern China - and 
gradually spreading throughout the na­
tion - it pays to spend a moment on the 
genesis of the special relationship be­
tween Hong Kong and the delta. Only 
fifteen years ago, the Pearl River Delta 
was an agrarian economy. Its low-lying 
landscape, stretching across some 45,000 
sq. km., was dominated by rice paddies. 
Aside from the city of Guangzhou and 
some other cities, people lived mainly in 
the hundreds of villages from which many 
Chinese migrants came to Canada in the 
last century. By our standards, living 
conditions in the delta of the late 70's 
were not high - though better than in most 
other parts of China. People's lifestyle 
centred around farming and fishing, and 
was simple. 

In late 1978, China's leaders made an 
important decision to open up China. 
That decision changed the delta forever. 
As part of the new policy, a Special 
Economic Zone was set up in the country 
town of Shenzhen, directly across Hong 
Kong's border. The aim was to attract 
Hong Kong and other overseas investors 

into the zone to set up light manufactur­
ing plants. In exchange, investors were 
given tax breaks and other preferential 
treatment. The new policy brought to­
gether what China was looking for and 
what Hong Kong needed, in their respec­
tive stages of development. 

Hong Kong's industrial sector was in 
danger of losing its competitive edge in 
world markets because land and labour 
shortages were forcing up production 
costs. The territory's manufacturers 
seized the opportunity to use the new 
zone, with its abundant land and low-cost 
labour, as an extension of their own pro­
duction base. They were spurred by the 
fact that Hong Kong and the Pearl River 
Delta enjoy close ethnic and family ties, 
speak the same language and are within 
two or three hours ofeach other. Shenzhen 
quickly became the half-way house be­
tween rural Guangdong and industrial­
ised Hong Kong. 

Guangdong Province as a whole - of 
which the Pearl River Delta is a major 
part - is now home to about 60 million 
people. There are some 16,000 factories 
owned or operated by Hong Kong compa­
nies and other overseas investors. They 
have put in an estimated US $8 to 10 
billion in joint venture processing and 
employ three million mainland workers -
more than four times the size of Hong 
Kong's own industrial workforce. The 
Province now contributes nearly nine 
percent of China's total GDP. Last year 
Guangdong' s industrial output rose by 27 
percent - double the national average of 
13% - and has averaged 25 percent a year 
in the past five years. At that rate, the 
industrial base doubles in size every three 
years. 

In the spring of this year Mr. Deng 
Xiaoping made a much-publicised visit 
to Guangdong. He declared the eco­
nomic experiment a success and urged 
other provinces to follow suit. He reaf­
firmed the theme that China's open door 
policies would become more far-fledged 
and its economic reforms, more compre­
hensive. 

HOW THE RELATIONSHIP 
WORKS 

The economic partnership between 
Hong Kong and the Pearl River Delta 
combines the marketing and management 
expertise of Hong Kong with the low-cost 
manufacturing facilities of the province. 
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Many companies now carry out labour-_ 
intensive processing work in China, while 
basing the higher value-added "front" 
and "back" ends of the manufacturing 
process - including product design and 
development, sourcing, marketing, qual­
ity control, packaging and shipping - in 
Hong Kong. 

The result has been a change in the 
emphasis of manufacturing in Hong Kong. 
The focus is increasingly on higher-tech­
nology production, and on the control, 
support and servicing of operations in 
China and indeed el sew here in the region. 

By managing the relationship skil­
fully, Hong Kong has found a way to 
reduce production costs without sacrific­
ing quality and turnaround time. The 
delta, meanwhile, gains in terms of tech­
nology transfer, employment opportuni­
ties, education for its workers and an 
economic boom with increased prosper­
ity for all. Per capita GDP in the Special 
Economic Zone of Shenzhen stood at US 
$1,300 last year - more than four times 
that for the rest of China. Per capita GDP 
in Hong Kong is expected to exceed US 
$16,000 this year, the second highest in 
Asia after Japan. 

South China's new industries - like 
Hong Kong's - are first and foremost 
export-oriented. Many of the raw mate­
rials supplying them are sourced from 
outside China. Hong Kong has, there­
fore, been able to resume its traditional 
role as entrepot for China. Over the past 
decade, the value of Hong Kong's trade 
with China has increased 12 fold in value 
terms, reaching US $64 billion last year. 

Much of that growth is the result of the 
territory's outward processing arrange­
men ts with the Pearl River Delta and 
other parts of China. A recent survey by 
the Hong Kong Trade Development Coun­
cil showed, that at least 80 percent of 
Hong Kong's manufacturers, including 
those in the electronics, toys and watch 
industries, have moved most of their la­
bour and land-intensive production to 
Guangdong Province. About 33 percent 
of Hong Kong's total trade is now China­
related, compared with only nine percent 
in 1978. 

Nearly half of all China's exports are 
channelled to or through Hong Kong. 
Like Canada and the US, they are each 
other's number one trading partner. 

Hong Kong has also been a catalyst in 
building a modem business infrastructure 



for the Pearl River Delta and other parts of 
southern China. Capital and know-how 
from the territory are helping to build 
highways, power plants and telephone 
systems, from which Hong Kong manu­
facturers using cross-border production 
facilities directly benefit. 

The relationship between Hong Kong 
and the Pearl River Delta is, in other 
words, one of growing economic interde­
pendence. Neither could expect to progress 
at their present rate without the other. 
This close economic relationship has come 
about largely in a natural, unplanned way, 
through day-to-day business contacts. That 
reflects the Hong Kong Government's 
philosophy of leaving business decision 
to the private sector. 

The Trade Development Council has 
made the opening of China's huge con­
sumer market a priority. Because of the 
Pearl River Delta's prosperity, Southern 
China has the greatest immediate poten­
tial as a market for consumer goods. The 
TDC' s main strategy for gaining access to 
the retail sector has been to organize Hong 
Kong product promotions with mainland 
department stores. But they are product 
promotions with a difference. In the case 
of Guangzhou' s largest department store, 
Nanfang Da Sha, the TDC undertook to 
supervise the physical renovation of the 
entire store. It re-designed sales floors, 
introduced new merchandising techniques 
and trained sales staff. In return, the TDC 
was given prime space for permanent 
retail counters showcasing and selling 
products made by Hong Kong companies. 

FUTURE DIRECTIONS FOR 
HONG KONG AND THE PEARL 
RIVER DELTA 

Just as Hong Kong has transformed 
itself into a service centre for the Pearl 
River Delta, Guangdong is becoming more 
sophisticated in relation to provinces fur­
ther north. Guangdong's development 
strategy for the centre of the Pearl River 
Delta is to turn it into a commercial, trade 
and high-technology manufacturing cen­
tre. 

Largely because of the success of the 
Hong Kong-Pearl River Delta relation­
ship, Beijing is pursuing new directions in 
economic reform which go beyond the 
manufacturing sector. The Chinese Go­
vemmentannounced recently that it would 

open the nation's commercial sector to 
foreign participation. For the first time, 

foreign companies can take part in do­
mestic trading, retail and wholesale, busi­
ness. In a nation of 1.2 billion people the 
implications are immense. There are 
some nine million retail enterprises 
throughout China. Total sales of con­
sumer goods amounted to US $274 bil­
lion, nationwide, in 1991 - an increase of 
6 times over 1978. 

What began in the paddy fields of the 
Pearl River Delta in 1978 is now changing 
the economic direction of the world's 
most populous nation. Influenced by the 
lifestyle and fashions of Hong Kong, the 
delta's newly-prosperous workforce is 
setting consumer trends and raising ex­
pectations about standards of living 
throughout China. For its part, Hong 
Kong has moved up from 18th to 10th 
place in the league table of the world's 
trading entities since the Shenzhen Spe­
cial Economic Zone was created. This 
would not have been possible without the 
abundant land and labour supplies of the 
Pearl River Delta or without China's on­
going commitment to economic reform. 
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